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SIK METO/I TOKPAIIEHHS IISJIBHOCTI MIAMTPUCMCTBA
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B poboTi npoaHasnizoBaHo HEOOXIAHICTb BripoBamkeHHs: CRM-cuctem 1a po3BUTOK OPeHAy ¥ Couia/lbHUX MEPEXaX 5K
OKpEeMUX B3aEMO3A/IEXXHNX €/IEMEHTIB. Tak SK [CHye iHTerpoBaHa SCRM-cucrema, npore i PyHKLIOHa 06MEXYETLCS MLLE POOOTOH
B IHTEpHETI. OCHOBHOIO METOK AOCTKEHHSI € OOIPYHTYBAHHS TEOPETUYHUX Ta [IPAKTUHYHUX [10/I0KEHb MexaHismy CRM |
couianbHux MEPEX JiSSIbHOCTI Ha Cy<acHuX MigrpueMCTBax fE€rkol MpoMUCIOBOCTI (a came MiAMpUEMCTB LWBEHHOI rasysi). O6'€kTom
AOCTIDKEHHST € BIHHULKE MignpmemMcTeo [TAT «Bosiogapka», o Creyian3yeTbcs Ha MOWNBI KIacuyHOro 4Yo0J108/40ro ogsary. Y
POBOTI BUKOPUCTOBYBA/INCL 3ara/lbHOHayKoBI | crieyiasibHi METOAM LAOC/TIKEHHS, a came: METoau aHaslisy T1a CUHTE3y, MeToan
CTaTUCTUYHOIO  aHasI3y OKa3HUKIB EKOHOMIYHOI  AIS/IbHOCTI  rigrnpnemMcTs. OTpUMAaHI Pe3ysibTatv  10Ka3a/m  BaX/MBICTb
3aCTOCYBaHHS Cy4acHNX iH@OPMALIVIHNX TEXHOIONN 4715 NIAMPUEMCTBA LLIBEVHOI MPOMUC/IOBOCTI.

Kmo4osi cioBa: CRM-cucrtema; CRM-riporpama; CoLia/ibHi MEPEXI; MAPKETUHIOBA AiSVIbHICTb, LWBEUHE MPOMUC/IOBICTb,
[TAT «Bo/soaapka».
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INCREASE OF CONSUMER ACTIVITY OF CUSTOMERS
WITH THE AID OF INFORMATION TECHNOLOGIES

Necessity of implementation of the CRM-systems and development of the brand in social networks as separate
Interconnected elements were analyzed. The concept of CRM - is the approach to the management or business model that sets the
customer at the center of business processes and practices of the company. So as integrated CRM-system exists, however its
functional is limited only by work in the Internet. Contacts and social networks that are formed by regular contact with certain
channels, procedures, rituals built on mutual trust and values. The main research purpose is justification of the theoretical and
practical situations of CRM mechanism and social networking activities in modern enterprises of light industry (namely, the
enterprises of sewing branch). The content and information levels of CRM-system, benefits of its use are revealed. Project of
implementation of CRM-system on a particular enterprise is realised. Effectiveness of implementation of CRM-systems on enterprise
/s been determined. The object of the research is economic activities of Vinnitsa enterprise of the PISC «Volodarka» specializing on
production of classic menswear. There were applied general scientific and special methods of research, namely were used: methods
of analysis and synthesis; methods of statistical analysis of indicators of economic activities of enterprises. CRM s the latest
technology, combined with strategic planning, marketing methods, organizational and technical means aimed at building such
internal and external relationships that increase production and profitability. Received results showed the importance of application
of modern information technologies for the enterprise of clothing industry. Due to forecasting of economic results it was installed
the necessity of implementation of the CRM-program. The importance of modern solutions in CRM, allowing enterprises to optimize the
customer interaction. It is proved that the implementation of CRM means a comprehensive transition to a new development policy
focused on customers because it will ensure improvement of the quality of customer service, reduce labor costs for maintenance.

Key words.: CRM-system; CRM-program, social networks; marketing activity, clothing industry; PJSC «Volodarka».

IlocranoBka mnpoOJjeMu. B yMoBax CBITOBOI KOHKYPEHIIi 3aXONWTH YacTKy PHHKY MOXIHBO 3a
JIOTIOMOTOI0 KOHKYPEHTOCIIPOMOXKHOCTI, IO BKJIIOYAE B ceOe iHHOBAIIifHY aKTUBHICTH HiAmpueMcTBa. HaitOimpm
Iepeo30pOEHOI0 HOBITHIMH TEXHOJOTISIMA B YKpaiHi € JIerka MpOMHUCIIOBICTh, X04Ya MOTYXHICTh Tally3i B mepiof
1990-2017 pp. 3MeHIIMIACH B JecATh pa3iB, a OTXke 1 BimOyBaBcs cmaj y obcsarax BUpoOHUITBA. J[st TOro mob
I IIPHEMCTBAM IIBEHHOI MPOMHUCIOBOCTI CTATH CHJIBHUM KOHKYPEHTOM IHIINM Jep)kaBaM, HEOOXiIHO 3HalTH
JIEIIEBINN 3aMiHHUK TPaIWIiHIl CHPOBUHI, CTAHOBUTH HOBI CHCTEMH YIIPABIIHHSI, 3aCTOCOBYBATH MapKETHHTOBI
JOCHI/DKeHHST Ta 1H. YCl pO3BUHEHI MIANPUEMCTBA Wi €(QEeKTHBHOTO (DYHKI[IOHYBAHHS BIIPOBADKYIOTh
ABTOMATH30BaHI CHCTEMH YIIPABIIHHS Ta MiJBUIIYIOTh PiBeHb OOI3HAHOCTI MO OpeHOy 3a IOIIOMOTOI0 MEpexi
IaTepHeT, siki HE MalOTh TeorpadidHIX 0OMEKEHb.

AHani3 ocTtaHHIX AOCTiTKeHb. BuBUeHHSIM eQEKTHBHOCTI aBTOMATH3AIlN MiAMPHEMCTB 3aHMaIOTHCS
OaraTo HayKoBIiB, cepex akux: ['esko B. [1], Mapyeceii T. [3], AptioxoB M. [4] [Tontopak K. [6] Ta in. HaykoBrsamu
JOCTIDKEHO TEOPETHYHI OCHOBH Ta METONWYHI ACIIEKTH BIPOBAPKCHHS aBTOMATH30BaHUX iH(OpMAIiiHUX
TEXHOJOTIH IS YCINIIHOTO YIpaBIiHHSA Oi3HecoMm. Hama MeTa akieHTyBaTH CBOIO yBary Ha aBTOMAaTH3Aallil
JISUTBHOCTI pOOOTH MiANIPHEMCTBA 3 KIIIEHTAMH 30T i ABHUIICHHS X KyIiBeIbHOI aKTHBHOCTI.

®opmyBaHHA Ui cTaTTi. OCHOBHOIO IIUTIO JOCIHIHKEHHS € OOTPYHTYBAaHHS TEOPETHYHUX Ta MPAKTHIHUX
nosioxkeHb MexaHisMy CRM 1 comianbHUX MepeX AiSUIBHOCTI Ha CYYacHUX IMiIPHEMCTBAX JIETKOI MPOMHCIIOBOCTI,
a came MiANPUEMCTB IIBEHHOT ramysi.
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OcnoBHa yacTuHa. Ha nanuii MOMEHT aKTHBHO PO3BUBAETHCS HOBUH BHJI YIIPABIIHHS, SIKUH HA3UBA€ETHCS
Social CRM (SCRM - social customer relationship management), sikuii 703BOJIsiE MOHITOPHTH B3a€MOBIJTHOCHHH 3
KIIIEHTOM Yy CcOLIaNbHUX Mepekax. [IpoTe, Ha Hamry AyMKy, I YKpaiHCBKHX MiJNPHEMCTB e(eKTHBHIiIIe
BITpOBaUKyBaTH KomiiekcHi CRM-cuctemu Ta 3aliMaThcs NpOCYBaHHSM Y COLIajbHUX Mepexax. Kpim Toro,
oimemricte CRM-miporpam BKITFOUAIOTH B ce0e pOOOTY Y COIiaIbHUX MepeKax.

AmHami3z B3aeMo03B’s3Ky Oyzae 3miiicHroBatucs Ha [IAT «Bomomapka», ske HaJCKUTh JO IIBEHHOT
npomMucioBocTi. biuseko 95 % cBoel mpoaykuii ¢adpuka ekcroprye B Himeuunny, 3 sxkux 50 % — mis xomnasii
Hugo Boss [9]. EdexTrBHUM CIOCOOOM MiBHIIIEHHS SKOCTI B3aeMoil 3 KinieHToM € CRM-cucTeMa, sika 103BOJISE
BIIOPSIKYBaTH pPOOOTY TMEPCOHATY 1 30UThIIMTH e()EKTUBHICTh MPOJAXIB HABITH NPH MIiHIMAJIBHIH KUTBKOCTI
3aMOBJIEHB, HE Ka)Ky4H BXKE IPO 00CATH, [0 SIKMX IparHe Oynab-ske mianpueMctBo. OcHoBHUM 3aBaaHHsIM CRM e
HarajyBaHHS Oi3Hecy NpO KIi€HTa, BiINOBiNaloul Ha Tpu ocHOBHMX muTaHHS: «Komy?», «Komu?», «Illo?».
3a3Buuaii 1ie 3aBAaHHS BUHHUKAJIO ITICJIS 3HAWOMCTBA 3 KIIIEHTOM 1 3aKiHUyBaJlocs 10 3aBepiieHHi yroan. CydacHa
CRM Bupimye Habarato Oimpine nuTaHb, Hanpukiaa, liraCRM Bke Ha erami BXiZHOTO J3BiHKA OTPUMYE
iH(opMaIito Mpo Te, 3BiAKM KIIEHT IMPUHILOB 1 IO IIYKaB, a SKIIO paHillle BiH yxe Tene(oHyBaB, CUCTEMa MOKaxke,
XTO BiH 1 NP0 MIO paHimie 3 HUM TroBopwin. [IpoaHasizyeMo pUHOK NMpPOrpamMHOrO 3a0e3MeveHHs JUIsl yIpaBIiHHS
BigHOcHHamu 3 KiieHTaMu — AmoCRM, Meraman, FreshOffice, Terrasoft Ta in. (tabum. 1).

Tabmuns 1
Mepenik kpamux CRM-cucTeM Ha pUHKY Y KpaiHu JJIsl IIBEHHUX MiANPUEMCTB”
Hassa nporpamu Koporkuii onmc Llina
bitpikc24 Bepe mig KOHTPOJIb BCi KaHAIN KOMYHIKAIIil 3 KIIIEHTAMH 1 aBTOMATH3Y€ 19$ B micsmb
Mpoaxi
amoCRM 36epirae Bcio iH(OpPMAIiO 10 KITiEHTax, 30Upae 3aBKMU 3 Pi3HUX KaHAJIB 299 rpu/micaup
3B'SI3Ky, aBTOMATHYHO CTaBUTh 3aBJAHHS MEHEKEpaM 3a KOPUCTyBaya
Pipedrive HaiteextupHima CRM-cucTeMa Juist ynpaBiiHHs KOHBEEPAMH TPOAAXKIB JUTs 15$ B micsp
MOCTAYa bHUKIB i MiIPUEMCTB, 10 PO3BUBAIOTHCS, @ BENUKUHA Habip dyHKIii
1€ MiITBEPDKYE
Bpm’online XMapHa cucTeMa JUlsl BETUKHUX i CepeIHIX KOMITaHiH, ska JoroMarae 420 rps/micsib
00'e/THATH 1 MPUCKOPHUTH MPOIIECH MPOJAXKIB, MAPKETHHTY Ta CEPBICY, a TAKOK 3a KOPUCTyBa4a
ornepalliiiHi Mpolecy opraxisaii
Microsoft Dynamics 365 | [o3Bossie BUOy10ByBaTH Gi3HEC-IPOLIECH BIAIOBIAHO 10 €(peKTHBHUM 8$/micsiup 3a KopucTyBava
MOJEeJIsIM, BUPOOJICHUM B KOMIIaHii (B poJjaXkax, MapKeTHHTY) abo
CLICHAPIsSIMH, 3aIPONIOHOBAaHUMHU Oi3HEC-JIOTIKOI CHCTEMHU

*po3pobiieHo aBTopamu Ha miacrasi [11]

3 tabauui 1 BUIHO, sIKi € MPOrpaMHi MPOAYKTH, IX XapaKTepHCTHKA Ta LiHa. [ Hamoro miAnpueMcTBa
[TAT «Bononapka» Halikpaiuii Bapiant Oyne nporpama bitpikc-24.

OCHOBHUMH KpUTEPIsIMA BHOOPY CTaJIM: BIINOBIAHICTh (YHKI[IOHAJBHUX MOMJIMBOCTEH CHCTEMH MLIJISIM
0i3Hecy 1 cTpaTerii KOMIaHIT, MOKJIMBICTh 1HTErpaIlil 3 IHIIMMH KOPIOPATUBHUMHU iH(POPMALIHHUMU CUCTEMaMH 1
COLIAILHUMU MepekaMK; MOXKIHMBICTh noorpaioBanis CRM-cuctemu ii po3poOHHKaMK 3 OpiEHTALIEI0 HA TOTPeOU
kommaHil; BiamoBimHicTh CRM TexHiuHMM BHMOraM; CyKkymHa Bapricth BosoninHs CRM-cucremu (BapTicTh
JIIEeH31H, BIPOBA/PKEHHSI, TEXHIYHUN CYIPOBIT).

Mitoua cuctema poOOTH 3 KII€EHTAMH HA MIAMPUEMCTBI 3aCHOBaHA Ha AiSTIBHOCTI MAPKETHHTOBOTO BiJUILTY,
B (DYHKIIIT SIKOTO BXOIUTH KOHCYJBTAIlisl TOCTIHHUX 1 HOBUX KJIIEHTIB 32 ICHYIOUUMH KOJICKI[ISIM IIBEHHHX BUPOOIB,
npuiioM i o(OpMIICHHS 3aMOBJICHb, Nepeaada CTBOPEHUX 3asBOK B BUpOOHHYI miaposainu. [Ipu mpomy miajior 3
KJTieHTOM (haxiBili BeoyTh Yy BUIBHIM QopMi, HE JOTPHUMYIOUYHCh FOTOBMX CKpUNTIB. KoHCynbTamii criBpoOITHUKIB
MiANPHEMCTBA BIICTEXKUTH IOCUTH BAKKO, NPU IIbOMY €Tally BCTAHOBJICHHS KOHTAKTy 3 KII€HTOM, a TaKOX
TEXHOJIOTIl MPOJAXIB NPHIUIAETHCS HaiiMeHIe yBard. Y KOMIIaHII He BH3Ha4eHI OyIb-sIKi CTaHIAPTH, IO
XapaKTepU3yIoTh €PEKTHBHICTH pOOOTH 3 3aMOBHHUKOM [14].

OcHoBHOMWO TiepeBaroio biTpikc-24 € miaKIrOueHHs BiAKpUTHX JiHINM (HamamTyBanHs Facebook, Instagram,
IHIMX MeceHKepiB M0 4aTy B biTpikc-24). AHami3yro4d isUIbHICT MiATPHEMCTBA OYyJI0 BH3HAYEHO, IO IS
mokpareHHs pobot CRM-cructeMu HEOOXiIHO HATIOBHUTH 0a3W pisHUMHM iHCTpyMeHTamu (Tabi. 2).

Tabmums 2
EdexrusHi incrpymentu CRM-6a3u gas ITAT «Boaogapka»
Hanosuenust CRM-6a3u EdexTuBHI iIHCTpYMEHTH
IHTepHeT-3a1y4eHHS THTepHeT-pocyBaHH (MOLIYKOBA ONTHUMI3allis; KOHTEKCTHA pPeKIama)

CrartTi, HOBUHH, IOPaaX y MIBEHHIN iHAYCTpii MOTH
Po6oTa B comiaJIbHUX Mepekax

TapTHepu JlostTbHI KITIEHTH
PerioHasbHI IpEICTABHUKH

TIpsmMuii MapKeTHHT OcobucrTi 3B’ s13ku
Pexomenpariii

3axonau IIBeiini mokasu
TapTHEpCHKI

3axoI0J1i KOHTaKTH TeMaTH4HI PO3CHIKU

AKIT 7151 CTUMYJTIOBAHHS TIPOJAXKY

*
PO3po06IIeHO aBTOpaMu
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HeoOximHo, 3ayBaxkutn, mo mignpuemctBo [IAT «Bomogapka» He BHKOPHUCTOBYE IIPOCYBaHHS Yy
comiabHUX Mepeskax. SKi K Kpailie BHKOPHCTOBYBATH JJIsl IPOCYBAaHHS 01Ty ?

3 nocnimpkeHHst ameprkancbkoro iHcTHTYTY NDI 'y 2018 p., y sikomy B3sut ygacts 7 200 xureniB Ykpainu,
siki craprri 18 pokie. BusBitocs, mo Facebook 30impnmB cBoro aymutopiro 10 38 % KOpHCTyBadi, COIaTBLHOIO
Mepexero «BKonTtakte» mpomomxyrors kopuctyBathcs 20 % omuTaHUX yKpaiHIiB, Instagram BUKOPHCTOBYIOTH
19 %, «Opnoknacuukm» — 16 %, a xopuctyBauiB Twitter BusiBuiocs nmume 10 % cepen onmranux. Bapro
BiJ3HAUMTH, IO COLIOJOTU He 30Mpaiu NaHi nmpo kKopuctyBadiB Telegram, Viber i iHmmx kanamiB. KopuctyBaui
Facebook — naifaktuBHimi. 3 HUX 45 % 3aX0AATh B COIMEPExki moaHs, e 39 % BiABIAYIOTh CTOPIHKU KillbKa pa3iB
Ha TIKAeHb. CX0Xi MOKa3HUKK Mae Takox Instagram. Pa3zom 3 TuM, 30UIBIIYETHCS HE TUIBKH YUCIO KOPUCTYBAiB
COLiAIbHUX MEPEK, a i 4acTOTa IX BUKOPUCTAHHS BXKE ICHYIOUHX KOpUCTyBadiB (puc. 1).

Binemre 10 pasie B OeHB 21%

5-10 pasiB B neHb 3 17%
2-4 pasu B IeHb 29%

Pa3 B neHsn 16%%
Jexinpka pasiB Ha TILKICHB
ITpudnusHo pas B THKIEHb
JlekinpKka pasiB Ha MicSIb
He KOpHCTYOCS COIl MepexaMH Il 194

Puc. 1. YacToTa BUKOPUCTAHHS COLiaJILHUX Mepex, Yo [6]

B pesynbraTi ananizy naHux, HeoOxigHo s nouatky [TAT «Bomomapka» cTBOpuTH Gi3HEC-CTOPIHKY Y
Instagram i Facebook, a me 18,3 MuH KopucTyBadiB pa3oM. Y CBOK Yepry, BKIajaTh KomTH y «BxoHTakTe»
PHU3MKOBAHO, TaK SK I 3a00pOHEHa mporpama Yka3om mpesuzaceHTa Ykpainu Ne 133/2017 [13], a oTke, BeacHHS
AKTHBHOCTI MOXe€ CIyTyBaTH MPaBOMOPYIICHHAM. J[MBISUKNCH HA Jiarpamy (puc. 2), MOKHA TIOMITHTH, IO YKOJEH
KaHaJl KOMYHIKaI[iii HE «IIOCTPaXKJaB» 1 He «IIOMep» 3 TOSBOI0 COLiaIbHUX Mepex. HaBmaku, comianbHi Mepexi
TapMOHIWHO JOMOBHIOIOTh «OKHUTTEBHH UK KITI€HTa», HAAI0YH HOBI MOXKITHBOCTI.

BUBYCHHS > Ominka >> okynka > JlocTaBka > Cepsic >
Web IopiBHsHHs HA 3 Omuara
. AMOBJICHHSI ;
caiirax online
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Puc. 2. JKuTTEBUIl HMKJI KJIi€HTA 3 KaHAJaMHU KoMYHikamii [12]

Ha erami BUBYeHHS comiaibHI MEPEXi TOTIOMaraloTh c(popMyBaTi IEPBUHHY AYMKY ITOTEHIIIHOTO KITi€HTA
mpo omar Big ITAT «Bonogapkay. ¥ rpymi Facebook HeoOXimHO po3yMiTH 1 BiJCIIIKOBYBATH BCE, IO TaM IHIIYTh.
TyT monmoMoXXyTh 3aCO0M MOHITOPHHTY COI[IaJBHUX MEpeX — ISl CBOEYACHOTO OTPHMAaHHS HOBOi iH(popmarii, i
irrerparis 3 CRM-cructemoro — i aBTOMaTH3aIlil IPOLIECiB pearyBaHHS Ha MEBHI MO

Ha eram «omiHKa TpoAyKTy» omsar oOpaHmii, mymka chopmoBaHa. CHOXuBad ITOYMHAE aHAII3YBaTH
KOHKypeHTiB. Ha nanomy erami HeoOXiHO MPUKIAIaTH MakCUMyM 3ycuib. [103UTHBHI BiITyKH — 116 KOHKYpPEHTHA
nepesara, IpUIoMy, B SBHOMY BHIJISIII (IIPO KOTO Kpallle BiATyKH, TOTO i BHOEPYTh IpH MOPIBHSAHHIN PiBHI WiH).
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KomrmekcHa pekiaaMHa Kamriadisi JO3BOJHMTH CTBOPUTH @XKIOTaX 1 3aly9UTH BEJMKY KUIBKICTH MOKYHIIB. SIKIIo
OIIIHIOBaTH MPOBEEHY AKIII0 TINBKK 32 KUIBKICTIO MPOJAHOI MPOJIYKIil, TO Pe3ylbTaTH MOXYTb OyTH CaMHMHU
MTO3UTHBHAMHM. AJI€ OT HE 3aBXKIM MOXHA BHSBUTH, [0 HE BCI KIIEHTH 3aJUIIMIIICS 33/I0BOJICHI TAKUM ITiJIXOZOM.
Komych He BHCTaumiio «0a’kaHOTo» TOBapy, KOTO-TO 3aIITOBXalM B Yep3i, XTOCh HE 3MII' B TOBKYYIll IIEPEBIPUTH
TIpane31aTHICTh TOBApy 1 3MYILIEHHH Tenep 3BepTaTics B cepBiCHUI IeHTp. HeratueHi eMorii MOKyTIIi IIIKOM MOXYTb
3aJMIIMTH B COIIaJIbHIA Mepexki, a 0COOIMBO aKTHBHI OyAyTh pOOUTH i€ HE OJIMH pa3, NePIOANYHO 3Taayl0ud Mpo
HEeBJAIMH JOCBiJ. AKIisl 3aKiHYMTBCSA, @ HETAaTWBHI BIATYKHM 3anuIuaThbes mie HagoBro. 1100 mporo yHHMKHYTH,
HEeoOXi/IHO BiZICTE)KYBATH Taki (pakTH 1 IpamroBaTH 3 HUMH 32 aHAJIOTI€I0 3 00POOKOIO CKapr, OTPUMaHHUX B KOHTAKT-
IeHTpi abo IEHTpaxX MPOAAXKIB. Y TaAKOMY BHIAAKY HeoOXimHicTh BiKopucTaHHS CRM-crcTeM i 3ac00iB MOHITOPHHTY
conianbHUX Mepex oueBuaHa [12]. CRM i comianbHi MepesKi IpH MPaBUIIBHOMY IMiAXOMI TO3BOJISIOTH 3IHCHIOBATH
TIepCOHAaITI30BaH] KOMYHIKallii 3 HITbOBOIO ayTUTOPIEIO i €PEKTHBHO YIPaBISTH B3a€EMOBIHOCHHAMU 3 HEIO.

BucnoBku. Omxe, npu cucreMHoMy BukoprctanHi CRM-crcteM 1Sl iCHYIOUMX KITI€HTIB Ta COIIAIBHUX
MepeX — ISl MOTeHLIHHWX MOKHA CyTT€BO 30UIBIIMTH KyMiBeNbHY akTHBHICTH. Ilpm dwomy CRM pomomorke
iIeHTH(IKYBaTH KJIIEHTa Ta HAKOMUYYyBaTH iH(popMarito npo Heoro. J{ist mianpuemcrsa [TAT «Bonogapka» BUTiTHO
BrpoBamutn CRM-cuctemy biTpikc-24 Ta 3acTOCOBYBaTH KaHajl MpPOCYBaHHS dYepe3 cColialibHi Mepexi. B
MOJIANIBIIIOMY HEOOXiJTHO BITPOBAJIUTH JIaHI 3aXO0/IM Ta OLIHUTH iX e(h)eKTUBHICTS.
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