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TH®OPMAIIAHI TEXHOJIOI'Ti B CUCTEMI
YHPABJIITHHA B3A€EMOBI/IHOCHH 3 KJIIEHTAMU

Y crarri aHaniByrorecs cucrtemu CRM. [logaHo KOHUENUito 71a npuHUmnu ix pobotw. [lpoaHasnizoBaHo rpoyec
BripoBamkeHHs CRM cuctem. Kpim Toro y cratri HaBegeHo rnoHaTTs CRM cucremu.
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Oles Honchar Dnipro National University

INFORMATION TECHNOLOGIES IN SYSTEM OF CUSTOMER RELATIONSHIP
MANAGEMENT

In article CRM systems are analyzed. The concept and principles of their work are presented. Process of introduction of
CRM systems is analyzed. In addition, the article presents the concept of CRM-system.

In modern business, the need to automate various processes has become commonplace. It is becoming increasingly
difficult to keep warehousing or accounting without the use of specialized software. Sales representatives use special programs to
place and send orders to the office via tablet or mobile phone, quite a large number of orders come from the site in the form of
ready-to-process documents. However, customer relationships, especially in small and medium-sized businesses, are often
conducted without the introduction of automation and sufficient attention to accounting. At the same time, each sales manager
works as he sees fit, records calls, other types of interaction with customers at his own discretion, or refuses to record at all. way
out of this situation - automation and standardization of customer relationship management, i.e. the introduction of CRM-system.

Customer Relationship Management (CRM) is software that helps you successfully monitor, organize, and schedule
customer service. CRM-systems help sales departments by telling managers what to do.: respond to a new request, call the
customer, plan the transaction. Robots themselves send emails and text messages to customers when the application is in the
desired status, automatically launch ads and more. CRM allows you to not lose orders from new customers, systematize the work of
managers and control it, find points for optimization and further growth of the company. CRM system standardizes and automates
processes in the sales department,

Keywords: CRM systems, classification, construction principles, information technologies.

IHocTaHoBKa Mpo0JIeMH y 3arajIbHOMY BHIISATI
Ta 1i 3B’5130K i3 BaKJIMBUMM HAYKOBHUMH M NPAKTHYHUMHM 3aBJaHHIMH

B cyuacHomy 6i3Heci HEOOXimHICTH aBTOMaTH3amii Pi3HUX MPOLECiB crana 3BUYHUM sBumieM. Ctae Bce
CKJIaJIHIIIE TTPOBOIMTH CKIIAACHKUI abo Oyxrantepchbkuil 00K 63 3aCTOCYBaHHS CHELiali30BaHOTO MTPOTrPaMHOTO
3abe3neueHHs. ToproBi NpenCcTaBHUKM BHKOPHCTOBYIOTH CHELIaJIbHI MporpaMu st oOpMIICHHS Ta BiJIIPaBKH
3aMOBJIEHHS B odic uepe3 miaHmeT abo MOOIIbHUI TenedoH, JOCHTh BEJIMKa YacTHHA 3aMOBJICHB NPHXOAUTH 3
caliTy BXKe€ Y BUIVIS1 TOTOBHX JIO OOPOOKH JTOKYMEHTIB. AJle TIpH IIbOMY B3a€MOBIJTHOCHHH 3 KIIIEHTAMH, OCOOJIMBO B
cepenHbOMY 1 ManioMmy Oi3Heci, yacTo BeayThCsl Oe3 BIIPOBaDKEHHS aBTOMATH3allii 1 OCTaTHHOI yBaru 10 oOIiKy.
[pu 1bOMY KO’KEH MEHEKEep 3 MPOJaXy IMpPaIIoe TaK, K HOMy 3pydHilIe, Beae (ikcamito A3BIHKIB, 1HITHUX BHIIIB
B3a€MOJIii 3 KIi€HTaMH Ha BIACHUI po3cya abo X 30BCIM BiAMOBIAETHCS BiJ Qikcamii. BuUXin 3 miei cuTyamii —
aBTOMATH3AIlisl Ta CTAaHAAPTU3ALlIS YIPaBIiHHSA BiTHOCHH 3 KIIi€eHTaMH, ToOTO BipoBakeHHA CRM cucremu.
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AHaJIi3 ocTaHHIX J0CTiTKeHDb i myOJikamii
Cepen mocmimHWKiB, KOTpi 3aiimanucs BuBYeHHAM CRM cucrem, mpuHImnm ix pobOoTm Ta mporiec
BIIPOBA/DKCHHSA, MOHA BuAUINTH HactynHux: J[. [Tenmepe, M. pomxkepce, B. Kymapta, A. Ilerepcer, M. ConomoH.

Bupinenns HeBupilIeHHX paHille YacTHH 3arajibHOI MPo0JIeMH, KOTPUM MPHUCBAYYETHCSI CTATTS
HesBakaroun Ha 3HaYHy KUIbKiCTh nocmimpkeHb koHuennii CRM cucrteM, BimdyBaeTbes Opak iHdopmarii
11010 TX METOJMKH B YIIPaBIiHHI B3a€MOBIJHOCHH 3 KilieHTaMu. Came ToMY 11e TOTpeOye MoJaIbIINX JTOCHTiPKEHb.

DopmyIIOBAHHA Lijel cTaTTi
MeToro CTaTTi € o3Iy iHPOpMaiHHIX TEXHOJIOTIHA B CHCTEMI YIIPABIiHHS B3aEMOBITHOCHH 3 KJIIEHTAMH.

Bukag ocHOBHOro MaTtepiany

VYnpaBniaasa B3aeMmoBigHOCHHaMH 3 KiieHTamMu (CRM) — mporpamue 3a0e3nedeHHs, SKe JOTIOMarae BaM
YCHIITHO KOHTPOIIIOBATH POOOTY 3 KIi€HTaMH, yHopsakyBatu i twraHyBath ii. CRM cucremm pomomaraioTh
BiJIiJIaM TPOJaXiB, MiAKa3yHOUl MEHeIXepaM, o poOHTH: BiApearyBaTH Ha HOBE 3BEpHEHH:, 3aTele(OHyBATH
KIIIEHTY, 3aIUIaHyBaTH Ait0 yrogu. [IporpamMu-poOOTH cami HaJICHIAIOTh JHCTH Ta CMC KITI€HTaM, KOJHM 3asBKa
nepeOyBae y MOTPIOHOMY CTaTyCi, aBTOMAaTUYHO 3allyCKAITh PeKJIaMy Ta 6araTo iHIIOro.

CRM no3Bosisie He BTpayaTd 3asBKH BiJi HOBHMX KIIEHTIB, CHCTeMaTH3yBaTu poOOTY MeEHEMIKepiB Ta
KOHTPOJIIOBAaTH 1i, 3HaXOAMTH TOYKHM MAJIsl ONTHMi3amii Ta mojaneiioro 3poctraHHs kommnadii. CRM cucrtema
CTaH/IapTU3YE Ta aBTOMATU3Y€ MPOLECH y Bigaim npojaxis [1].

I'onosue mpusnauenns CRM cucremu:

1. IIpunHNTH BTpayaTy KJIIEHTIB HA €Tall IEepIIoro 3BEpHEHHS 10 KOMITaHil.

2. CucremMatu3yBatu poOOTy MEHEIKEPIiB Y BiILJI MPOIaXKiB.

3. 30upaTu iHpopMamiro (KOHKpeTHI TU(pH) [T KepiBHUKA BiIITY POJaXy Ta BIaCHUKA Oi3HECY.

€ xommanii, ski CRM He motpeOytoTh. s Hux O6yap-ska CRM cucrema Oynme MapHOIO TPaTOIO TpOIIEi:
Kommnanis nmpoxoauTs eTar, Koid ili He MOTPiOHO 3adydaTd HOBHX KITI€HTIB, SKIIO BOHA € IiIPSITHAKOM BEIHKOI
kommaHii. KommaHis B 11bOMy pasi Mae moctaTHIO 0a3y MOCTIHHX KiIi€HTIB. Hampukiman, 3aBo BUTOTOBISE OJIOKA
Uit OyaiBHuNTBa OyauHKiB. Ilpamoe nume Ha morpeOu OyniBeNbHMX KOMIAHId CBOIO MiICTa Ta POOUTH
BiZIBAHT)XCHHSI 32 CTApUMH AOMOBJIEHOCTAMHU [2]. BiacHuk 6i3Hecy He Xxode Hidoro 4yTH npo xoxHi CRM cucremu
1 IpOTH OyIb-IKUX HOBOBBEIICHB.

VY pospizi inpopmaniiinux TtexHosorii CRM e Habip meBHoro mporpamHoro 3abesneuenHs (I13) rta
TEXHOJIOTIH, 1110 J03BOJISAIOTH aBTOMAaTU3YBaTH Ta BIOCKOHAIIOBATH Oi3HEC MPOIIECH B TAKUX rally3sx, SIK MPOAaKi,
MapKeTHHT, 00CIyroByBaHHs Ta MiATPUMKA KII€HTIB.

3a3Buuaii BUIUIAIOTE TpU KIF0U0Bi HanpssMku CRM cucrem:

. omepatuBHa CRM cucrema BKIIIOYae NporpaMy, IO HAJalOTh ONEPAaTHBHUM JOCTYIl [0
iHpopMamii Mpo KOHKPETHOTO KITi€HTa B Ipoleci B3aemomii 3 HUM. s mporo morpiOHa XopoIma KOOpPIUHAILS
MpoIIeCy B3a€MOIIi 3 KITIEHTOM TI0 BCiX KaHaJax;

. aHamitTryHa (analytical) CRM cuctema mepen0avae CTaTUCTHYHHIA aHANli3 MAacHBIB JaHUX Ta
MOIIYK Y HUX CTaTHCTUYHUX 3aKOHOMIPHOCTEH 3 METOI BHPOONCHHA HahOimpIr edextuBHOI ctpaterii [3]. Lle
notpebye XOopomuIol IHTerpallii CHCTEM, BEJIMKOTO 00CATY CTATUCTUYHUX JaHUX;

. oO'ennana (collaborative) CRM cucrema Hajae KIi€HTY MOXJIMBICTD BIUIMBATH Ha MPOLECH
BUPOOHMIITBA, TPAHCIIOPTYBAHHS Ta CEPBICY.

Oco0aMBO CITiJi BUIUINTH MPUHIMIT 3BOPOTHOTO LIHOYTBOPEHHS, Y SIKOMY OCHOBOIO BCTAHOBJICHHS ILiHH
ToBapy € mobdaxanus knieaTa. CRM Mojens B3aeMOIiil, sika BBaXKaE, 10 IEHTPOM yciel diocodii 6i3Hecy € KiTieHT.

Xoua KOXHa KOMITaHis yHiKaibHa i1 ananrtye cucreMy CRM 3 ypaxyBaHHSIM CBOIX 0COOIMBOCTEH, iICHYIOTb
3arajibHi MPUHIIAIH, III0 3aCTOCOBYIOTHCS A peanizanii Oinpmocti CRM cuctem.

OCHOBHI IPUHIINIIN:

1. HasBHicTh eqmHOTO cxoBmmia iHQOpMAIii, 3BiAKH y OyIb-IKHIi MOMEHT IOCTYITHI BCI BiIOMOCTI
PO NONEPETHIO Ta IUIAHOBAaHY B3a€MO/IIO 3 KIIIEHTaMU.
2. BukopucranHs BCiX KaHaliB B3aeMoJil: Tene(OHHI J3BIHKHM, €JIEKTPOHHA IOIITa, OCOOMCTI

3ycTpidi, pekiiaMa, BeO-calTH, 4aTH, COIlialIbHI MEePEXi TOIIIO.
Amnari3 iHpopMaii Ipo KJII€HTIB Ta MArOTOBKA Ha HOTO OCHOBI YIPABIIHCHKUX PillICHb.

4. JocTymHicTh ciBpoOiTHIKY KOMITaHii IOBHOI iH(opMamii Ipo BCi B3a€MOBITHOCHHH 3 KJIIEHTOM.

5. 3abe3nedeHHs] TOBrOCTPOKOBMX B3a€MUH 3 KIIEHTAMH Ha OCHOBI JaHWX NPO iX iHAWBIAyanbHI
0COOJMBOCTI.

6. [Tpomaxi po3rasaatoThCs SIK MPOIIEC, B IKOMY Oepe y4acTh KOXKEH, XTO MPAIIOE B KOPIOpaIlii.

Knacudikanis CRM cucteM MOXIIMBa 32 PI3HUMHU KPUTEPISMH, PO3IIISTHEMO JIESIKi 3 HUX.
Krnacudikanis 3a GyHKIIOHATBHIMHI MOXITUBOCTSIMHU:

. VYupasninns npopaxamu (SFA — anri. Sales Force Automation).
. VYnpaBiiHHS MapKETHHIOM.
. VYnpaBiiHHS KJIIEHTCHKUM 00CIyroBYBaHHSM i call-1ieHTpamu.
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Kiacudukarrist 3a piBHIMEH 00p00OKH iH(OpMAITii:

* Oneparnifina CRM peecrpariiss Ta ONEpaTHBHUN JOCTYI 110 NEpBUHHOI iH(pOpMamii mmomo momii,
KOMIIaHiH{, TPOEKTiB, KOHTAKTIB;

» Anarmitnaaa CRM 3BiTHICTE Ta aHaJi3 iHpOpMaii B pi3HUX po3pizax;

* Konabopauiitna CRM (anri. collaboration — cmiBnpans; criibHi, y3rofpkeHi i) — piBeHb oprasizarii
TICHOI B3a€MOJIIT 3 KiHIICBUMH CIIO)KHBaYaMH, KIIIEHTAMH, X JI0 BIUTUBY KJII€HTa HA BHYTPIIIHI MPOLECH KOMIIaHIii
(MOKJIMBICTB JUIS KITI€EHTA CAaMOCTIHHO KOH(IrypyBaTH Ta 3aMOBJISITH OHJIAIH-NIPOYKTH Ta MOCITYTH).

Meroto BripoBapkeHHss CRM cucreM € migBHIIEHHS 33/10BOJICHOCTI Ta NPUOYTKOBOCTI KIIIEHTIB HA OCHOBI
€JIMHOTO YSBJICHHS BCIX CTPYKTYPHHUX IiJPO3/11JIiB KOMIaHIi PO )KUTTEBUN LMK KII€HTA.

3anexHo Bix koHpirypanii CRM no3Boisie poOUTH HaCTyIHE:

. BHKOPHCTOBYBAaTH MEPCOHAIBHUI IIAXiJ 1O BUMOT KO)KHOTO KOHKPETHOT'O KIII€HTA;
. 30epiraTu iCTOpiro B3a€MOIil 3 KITi€EHTAMU;

. 30epiraTu NOBHY iH(OpPMAIIifO PO TOCTAYAIBFHHUKIB;

. ABTOMAaTHYHO CIIOBIIIATH KOPHCTYBadiB PO MaiOyTHI KOHTAKTH;

. TUTAaHYBATH Ta KOHTPOIIOBATH poOOUMii dac MpariiBHUKIB;

. OIlepaTHBHO KOHTPOJIIOBATH CTaH 3aIUIAHOBAHHX KOHTAKTIB Ta YOI,

. MPOBOJIUTH IHTETPOBAHUI aHAJI3 BIIHOCUH 3 KJIIEHTAMU;

. aHaJIi3yBaTH Ta OL[IHIOBATH €)EKTUBHICTH MAPKETHHTOBHX aKIiil. [§]

3aranom y CRM cucremy BXOISATh:

- SFA — aBTOMaTH3a1is MPOAAKIB;

- MA — aBTOMAaTH3allisl MAPKETHHTY ;

- CSS — aBroMaTH3aIlist 00CITyTOBYBaHHS KIII€HTIB .

PosrnsHemo mi ckiamoBi moknmagHime. ABroMaTmsamis mpomaxkiB SFA (Sales Force Automation). Ils
cucTeMa BUKOHY€ HACTYTHI (DYHKIIIi:

. BEJICHHS KaJICHAAPIO MOJiH Ta IIaHyBaHHSA pOOOTH;

. YIpaBIIiHASA KOHTaKTaMH;

. poboTa 3 KIIieHTaMU Ha OCHOBI iCTOPIiI B3aeMOIii 3 HIMU;

. MOHITOPUHT MMOTEHIIHHHUX MPOJIAXIB;

. MIBUIICHHS TOYHOCTI MPOTHO3Y MPOIAXKIB;

. ABTOMATHYHA IiI'0TOBKA KOMEPLIHNUX HPOIO3HUILiii;

. ABTOMATHYHE OHOBJICHHS PO3Mipy OOHYCY B 3aJI€)KHOCTI BiJl BAKOHAHUX 3aBJIaHb;

. HaJlaHH$ aKTyaJbHOI iH(opMalii Ipo cTaH crpaB y perioHaJbHUX NPEICTABHUIITBAX;

. (hopmyBaHHsI 3BITIB (€(heKTHBHHUN IHCTPYMEHTAPi aBTOMATHYHOT'O CTBOPEHHS 3BITIB 32 HACIIIIKAMH

ISUTBHOCTI); OpraHi3alis MPoAaxiB 3a JOMTOMOTOI0 SIIEKTPOHHHX 3aC00iB.

SFA nonoBHIOETBCS sales-KOH(DIrypaTopoM, IO M03BOJsiE KOHQITYpYBaTH Ti YW IHIII TPOAYKTH 3
KOMIIOHEHTIB, 1110 IA€ MOXJIUBICTh KITIEHTaM POOUTH MOKYINKHU Yepe3 [HTepHeT.

Asromaruzaris MapketTuHry MA (Matketing Automation). Lls cuctema BUKOHY€ Taki (pYHKIIII:

. OpraHi3OBYBaTH MAapKETHHIOBI KammaHii (IUTaHYBaHHS, pPO3pOOKa, TPOBEICHHS Ta aHali3
pe3yIbTaTiB);

. CTBOPIOBATH MapKETUHIOBI MaTepialii Ta KEpyBaTH HUMH, BKIIIOUAIOYM aBTOMAaTHYHE PO3CHIIAHHS;

. CTBOPIOBATH CIUCKH NOTECHIIIHUX KJIIEHTIB Ta PO3MOJIUISATH iX MiX CIIBPOOITHMKAMHU KOMIIaHi{;

. BECTH MAapKETUHIOBY CHIMKJIONEAil0 (peno3uTopidi iHdopmauii npo MNpoayKTH, LiHK Ta
KOHKYPEHTIB).

Inrerpaniss MA- ta SFA-nonaTkiB 7103BoJsie popMyBaTH poOOUi TJIAHU CIIBPOOITHHUKIB Ta KOHTPOJIIOBATH
IX BUKOHaHHS.

Asromarusaris obciyroByBanHs kiieHTiB CSS (Customer Service & Support). [l cucrema BuKOHY€E Taki
(GYHKII: MOHITOPHHT TOTped KI€HTa; MOHITOPHUHT MPOXOHKCHHS 3asJBOK, MOHITOPHHT MOOUIEHOTO MPOJAXY;
KOHTPOJb 32 BHKOHAHHAM CEpPBICHHUX 3000B's3aHb (AaBTOMATHYHE BiJICTE)KEHHS TEPMIHIB Ta YMOB); KepyBaHHI
3aIIMTaMH KJII€HTIB Ha OCHOBI IIPIOPUTETHOCTI.

Iarerpanis CSS 3 MA- 1 SFA cnpusie ToMy, 00 KO>KEH KOHTAaKT KJIi€HTa 3 KOMIaHi€0 OyB BUKOPUCTaHHH,
Yy TOMY YHCII 1 A7 TPOJaXKy JOAaTKOBUX mociyT (cross-sell) Ta mopokumx npoxykris (up-sell) [7].

ITepeBaru Bukopuctanas CRM:

- TIONIMIIEHHS MisNIbHOCTI KOMIIaHii, HA OCHOBI CHIJIHHOTO BUKOPHCTAaHHS HEeoOXimHOI1 iH(opmMmaliii Bcima
CHiBpOOITHUKAMH, IO MiJBUINY€E e(EKTHBHICTh X B3a€EMOZII 3 KIIIEHTOM;

- aBTOMATH3aIlisl CTaHAAPTHUX (QYHKOIH OOCIyrOBYBaHHS [JO3BOJISE€ IIJBHIIMTH TNPOTYKTHBHICTH
ISIIBHOCTI,

- KO’KHA B3a€MO/Iisl BiIOyBa€eThCsSl HA OCHOBI iCTOpil B3a€MOBIIHOCHH KJIIEHTa 3 KOMIIAHIEIO, IO JIA€ 3MOTY
PO3LIMPUTH CIEKTP AOJATKOBHUX IOCIYT;

- CRM 103BOJIslE TIEPEHECTH IPOLEC NPHUHHATTSA pILIEHHS Ha HIKYUH pIBEHb 1, OTXKe, ITJBHIIMTH
IIBUJIKICTh NPUHHSATTS PIiIICHHS,

- YMOBH pOOOTH 3 KIIIEHTOM BU3HAYAIOTHCS y KO)KHOMY KOHKPETHOMY BHIIAJIKY;

280 BicHuk XmernbHuUbKo20 HauyioHanbHo2o yHisepcumemy 2022, Ne 3



EKOHOMIYHI HayKu ISSN 2307-5740

- CRM opieHTOBaHa Ha TPUBAJi CTOCYHKH 3 KITIEHTOM;
- CRM 103BoIsI€ yTpUMaTH CTapuX KII€HTIB, IPUI0aTH HOBUX;
- CRM 3abe3neuye KI€HTY CIPUATINBY aTMOC(epy CHUIKYBaHHA i3 KOMIAHI€IO.
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