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BITPOBAJUKEHHA CRM-CUCTEMM HA IIIAITPUEMCTBI

B poboti po3r/isHyTO CYTHICTE T@ METY BrpOBamkeHHS CRM-cucTeM Ha riigrnpueMCTB, BU3HAYEHO OLIHKY pPIiBHS
3acTocyBaHHs Ta eQEKTUBHOCTI BripoBafxerHHss CRM-cuctem Ha nigripmemMcTsax Ykpainn. [JoOBEAEHO, Lo puHOK YKpaiHn Mae b6arato
KOHKYPEHTHUX POO3nLivi oA0 Npodaxy Ta OpeEHAMU (Ha yMOBax rMEeBHOI Tapuikalii) rporpamMHux rpogyKTiB, WO A03BOJISE
06paty onTuMarbHmi BapiaHT BIHOCHO LiHM Ta QYHKLIIOHATY MpUAGaHOI CUCTEMM 334715 AOCIITU MAaKCUMAalIbHOI eQheKTUBHOCTI
BIIPOBAa/KEHHS.
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IMPLEMENTATION OF THE CRM SYSTEM AT THE ENTERPRISE

Working with clients is an integral part of the company's activities. In today's world, competition has increased on the
market due to an increase in the number of goods and services. As a result, it is more difficult for businesses to find and retain
customers. CRM systems make it possible to build relationships with customers more effectively, which helps to improve the level of
their service. This makes enterprises more competitive, i.e. gives them some competitive advantages. The result is an increase in
the number of customers and an increase in profits, which is the goal of most modern enterprises.

Despite the existing benefits of using CRM systems to increase business efficiency, there is still no widespread adoption of
such systems in the country. Solving such a problem is possible through comprehensive popularization of such systems for
business. It is believed that developers and distributors should become more active in promoting their own product on the market
by offering free demo versions, preferential periods for the use of systems, retaining existing customers with offers to reduce fees
for use, introducing bonuses, loyalty programs, etc.

The market of CRM products in Ukraine is saturated enough for, depending on the industry and tasks, to choose the best
option regarding the price and functionality of the purchased system in order to achieve maximum efficiency in managing relations
with clients

Regarding the assessment of the effectiveness of the implementation of CRM systems, it is worth applying a statistical
method, which can be used to determine the economic effect taking into account the average positive results of the
implementation of information systems at enterprises of a similar industry.

CRM systems provide an opportunity to automate not only the process of relations with customers, but also other
processes carried out at the enterprise (relationships with personnel, some aspects of management, accounting, control, analysis).
This significantly increases labor productivity at the enterprise, allows you to reduce costs and, as a result, increase profits.

Keywords: clients; customer relations; CRM system, effectiveness of implementation.

I[HocranoBKka npod.aeMH y 3arajibHOMY BUIJISIAI
Ta ii 3B’#130K i3 Ba)KJIMBUMH HAYKOBUMU Y MPAKTHYHUMU 3aBIaHHAMU.

CyyacHuil pPO3BMTOK PHHKOBHMX BIJJHOCHH 3YMOBIIOE 3POCTaHHS KOHKYPEHIliS B HACIiJOK 3HAYHOTO
301IBIIEHHSAM KUIBKOCTI T2 aCOPTUMEHTY TOBapiB Ta nociyr. OTike, 1le 03Ha4ae, M0 MiIPUEMCTBAM BCE CKIIAIHIIIE
SK 3HaXOIMTH KJI€HTIB, TaK 1 yTpUMYyBaTH IX 3alliKaBJIEHICTh B 3alpONOHOBaHOMY mpoaykri. [logonatu Taky
npoOJieMy J0IOMarae 3acTOCyBaHHsS aBTOMAaTH30BaHOI CHCTEMU B3a€EMOBIIHOCHUH 3 kiieHtamu, CRM-cucremu, 3a
JIOTIOMOT'O10 SIKOT MOXKHA e(heKTHBHIlIe OyIyBaTH B3a€EMOBIIHOCUHH 3 KJII€HTaMH, 110 CIPUSE MiIBUIICHHIO PiBHS 1X
o0ciyroByBaHHs. 3ayBaKMMO, 10 3acTtocyBaHHA CRM-cucrteMn nae MOMJIMBICTH 3/IHCHIOBATH CIIUIKYBaHHS 3
KIIIEHTAaMH B OHJIAHH pEXHMi, IO Ja€ MOXJIMBICTh M 3ailUIIaTHCA B Oe3meyHoMy MicTi. BHacuimok Iporo
HiANPUEMCTBA CTAIOTh OLIBII KOHKYPEHTHUMH, 1 1€ Ja€ IM MOXIIMBICTD SIK yTPUMYBATH HMOCTIHHHUX KJI€HTIB, TaK i
3alyyaTd HOBHX. Pe3ynbpraToM crae 30UIbIIEHHS KUIBKOCTI KIIEHTIB 1 B MiJACYMKY — 30UIbIIEHHS NPHOYTKY, IO €
KIHIIEBOIO METOI0 MisTIbHOCTI OUIBIIOCTI CydacHMX cyO’€KTiB rocrojapioBaHHs. T0OTO NMUTaHHS 3acTOCYBaHHS
CRM-cucrem Ha IiAIIPUEMCTBAaX YKpaiHH € BEIbMH aKTyaJIbHUM Y CHOTO/JHILIIHIX YMOBAaX IOCIIO/IapIOBaHHSI.

AHani3 ocTaHHiX JocaizxeHb i mydaikaniii
3ayBaxuMo, IO JOCIiPKEHHSIMHU MPOOJIeM TEOpEeTHUHUX 3acaa BukopucTanas CRM-cuctem, a Takox ix
MPaKTUYHOTO 3aCTOCYBaHHSA 3aiimanucs Oarato BUeHHX, Takux sk bimonepkiscekuit O.b. [1], Bepeckyn M.B. [2],
Mosrosa I'.B. [3], [Inexanosa I'.O. [4], Pubauyk-fposa T.B. [5], Tkauenko J[.A. [6], FOpuyk H.II. [7]. ¥V cBoix
Npansgx HayKOBII PO3MIAJaloTh TEOPETHUYHI OCHOBH 3acTocyBaHHs CRM-cuctem, nmpobieMn 3aCTOCYBaHHS TaKHX
CHCTEM SIK Ha MiINPUEMCTBAX Pi3HOTO BUAY JISUTBHOCTI, TAaK 1 B IIJIOMY Ha Cy0’€KTax rocrioJaploBaHHs Y KpaiHH.
Kpim Toro, po3pobineni meronu ouiHroBaHHS BipoBamkeHHs: CRM-cucrem. Ilonpu HasBHICTH 3HAYHOI KUJIBKOCTI
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poOiT i3 maHoi TeMH, IOCHiIKEHHS JIOBOISATh, IO TIOKH HE CIIOCTEPITaeThCs aKTHBHOTO BIPOBADKEHHS Ta
BHUKOPHCTAHHS TAKUX CUCTEM HA MiANPHEMCTBAX Y KpaiHu

BuaisienHs1 HeBUpilIeHUX paHille YaCTHH 3arajbHOI MPodaeMu
B pesynbrari mociikeHb Oyno 3’sICOBaHO, IO ITOKHM HE CIIOCTEPIraeThCsl 3HAYHOTO PiBHS BUKOPHCTaHHS
CRM-cucrem Ha mignpueMcTBaXx YKpaiHU. Y 3B’S3Ky 3 IIMM BBa)XKa€ThCS AOLIUIBHUM JOCIIIUTH Ta y3arajJbHUTH
iHpOpMAIliI0 MIONO pEe3yJIbTAaTiB BIPOBAKCHHS aBTOMATH30BAHUX CHCTEM B3aEMOBIJHOCHH 3 KIIIEHTaMH,
BU3HAYUTH LULIXU ONTHMI3allil 3IHICHEHHS ILOTO MPOIECy Cy0 €KTIB rOCNOAapIoBaHHs YKpaiHHu Ta epeKTHBHOCTI
BIIPOBAJKCHHSI.

@opmyaI0BaHHA Wineil cTaTTi
Mertoro cTatTi € mporec TochimKeHHS piBHA 3actocyBaHHI CRM-crucTeM Ha MiANPHEMCTBAX YKpaiHHU Ta
BIUIMBY BHUKOPUCTAHHS TaKMX CHCTEM Ha PE3yJIbTAaTHBHICTH Oi3Hecy. Bu3HaueHHS NIIAXiB 3amydeHHA CyO’€KTiB
rocrogaproBaHHs 10 3acrocyBanHs CRM-cucTeM Ta pe3ynbTaTHBHOCTI IX 3aCTOCYBaHHSI.

Bukian ocHOBHOro Mmartepiaiy.
3ayBa)KMMO, III0 HOBITHI CTpaTeTii IKICHOro 00CIyroBYBaHHs KIIIEHTIB MOB’sI3aHi 3 IPOLIECOM B3a€MOJIT 3
KO’)KHHM KOHKPETHUM KIII€EHTOM, a HE YCEpEeJHEHHS 3arajbHOi MacH KIi€HTIB. Bce Ounblie KIIE€HTIB MOTPEOYIOTH
0COOMCTOrO CIUIKYBaHHS Ta 1HIMBITyaJIbHOT'O MiIX01Y.

Slkmio mei mporec 00’€qHATH 3 aKTMBHMM PO3BUTKOM ABTOMATH3AIlil YIPABIIHHSA KOMIIAHISIMH Ha YCiX
PIBHSIX, 3pO3yMi€MO, TO came Ie 1 CTajlo pe3yJbTaToM aBTOMaTH3alii B3aeMopii 3 kiieHTamu. B mpoueci
3aCTOCYBaHHS 1HPOPMAIITHIX KOMI FOTEPHUAX TEXHOJOTIH [UIS aBTOMAaTH3alii IpoIecy mpoiax Oyio po3pobieHi
CRM-cucremn (Customer Relationship Management — ympaBiiHHS B3a€MOBITHOCHHAMU 3 KITIEHTAMH).

Buznaunmo, mo romoBHe 3aBmaHHI CRM-cuctem — 1e 30UThImeHHS eeKTHBHOCTI Oi3HEC-TIpoIeciB, SKi
CHpsIMOBaHi Ha 3aJTy9CHHS Ta YTPHMAHH: KIi€HTIB (B MApKETHHTY, IpoAaxkax, cepaici i oocimyroBysansi). Cydacaa CRM
HalpaBJicHA Ha BUBYCHHS PUHKY 1 KOHKPETHHX MOTPeO KiieHTiB. Ha OCHOBI IMX 3HAHb PO3POOILIFOTHCS HOBI TOBapH abo
TIOCITYTH 1 TAKUM YHHOM KOMIIAHIS TOCSTAE MOCTABICHUX LUICH 1 OKpaIye cBiil (piHaHCOBHIA MOKA3HUK [7].

He 3Baxkaroum Ha Baromi nepeparu oo 3acrocyBanHsi CRM-cucrem aist moOynoBu e()eKTHBHOT CUCTEMH
B332€MOBIIHOCHAMH 3 KIIIEHTaMH, MIANPUEMI YKpaiHU MOKH He TOCIIIIATh aKTHBHO 3aCTOCOBYBATH iX B MpoLeci
Be/IeHHs BiacHoro 0i3Hecy. OuiHka piBHs 3actocyBaHHs CRM-cucreM Ha minpuemMcTBax pi3HUX raiyseil Ykpainu
BKazye, mo craHoMm Ha 2021 pik BCbOro Jjuil 0Ju3bK0 9% yKpaiHCHKHMX MIANPUEMCTB aKTHBHO BHKOPHUCTOBYBAIIU
CRM. B mopiBusauni 3 2017 pokom, xoiun CRM-cucrem BUKOpPHCTOBYBano 6% YyKpalHCBKUX IiJIIPHEMCTB,
3pO3YMIJIO 1€l MOKa3HUKHU BUpic y 1,5 pa3iB. Aje, ik MH 6a4uMO, KOJIO OXOIUICHHS 30BCIM HE BEJIHKE.

OnuTyBaHHS KOMMaHiH, M0 novyanu BukopucroByBatn CRM-cucTeM y BiJHOCHHAxX 3 KIIIEHTaMH CBiA4aTh
o, Ha JyMKy Oumbm HiX Ha 90% mpencraBHUKIB KOMIaHiH epeKTHBHICTH Oi3Hecy 3pocia, IpH TOMY 3HAYHE
3poctanHs BuABWIN 48%. ToOTO mpocTexyeThcs MO3UTUBHUIN BIUTMB BHpoBamkeHHS CRM-cucreM Ha pesynbTar
IisutbHOCTI Oi3Hecy. OTxke, icCHye mpodiaeMa B TOMyJIIpU3allil TaHOi CHCTEMH JUIST KOPUCTYBAYiB.

Ha nam nmorysix B mpomeci Bu3HaueHHS JOLUIBHOCTI 3acTocyBanHs CRM-cucremu mpemnn 3a Bce TOTpiOHO
BIIMITHTH, IO BOHHU MICTATH C(QEKTHBHI IHCTPYMEHTH JUI1 B3a€MOJIl MEHEDKEpiB 3 KII€HTaMH, 3POCTaHHI
NPOJIXIB, JAOCIIJDKEHHs TPy KIIEHTIB Ul BUSBJICHHS HalOUIbII MPUOYTKOBHX, aBTOMaru3aiii Oi3Hec-mpoleciB
KOMIIaHii, MiABUIICHHS e()EeKTUBHOCTI B3a€MOJIl BCIX BIIJIIB, KOHTPOJIO il CHIBPOOITHUKIB Ta OIlHKA
e(eKTUBHOCTI iX pOOOTH, PO3BUTOK HASBHOTO MMOTEHIITy KOMIIaHii, 3/[aTHICTh IBH/KO pearyBaTd Ha 3MiHHU MOTpeo
KJieHTiB 1 puHKy. L{ini Ta pe3ynpratu BipoBamkenHss CRM-cuctemu HaBeneHo B Tad. 1.

JLuist 301IBIIIEHHS KOJIa KOPUCTYBAYIiB TAKUX CHCTEM BBaXXa€MO Oy JOIIIbHUM:

v’ pO3pOOHMKAM Ta JUCTPHO FOTOPaM — aKTHBYBATH [IPOCYBAHHS HA PUHKY BJIACHOIO MPOIYKTY, 3aIydaTu
HOBHX KII€HTIB MUITXOM TIPOIO3UIIA OE3KOMTOBHUX JEMOBEPCIH, MIBrOBUX MNEPiOAiB BHKOPHUCTAHHS CHCTEM,
YTPUMYBATH ICHYIOUMX KJII€HTIB MPOMO3UIISIMHA 3MEHIISHHS IUIATH 32 BAKOPUCTAHHS LIJISIX BIPOBA/KEHHS OOHYCIB,
MpoTpam JOSLIBPHOCTI TOMO. J{esKi KoMITaHiT BAKOPUCTOBYIOTh TaKi iHCTPYMEHTH;

v/ NOTEHI[IHHUM KOPUCTyBayaM — BH3HAYHMBIIM METY BHKOPHCTAHHA Ta OUIKyBaHWN pe3yJbTaT Bil
BrpoBapkeHHs: CRM-cucTeM, peTenbHO AOCIIANTH PUHOK HPOJYKTY, BU3HAUUTH JAEKiJIbKa IMO3ULIiH, 3’scyBaTH
YMOBH Ta MepeBark BUKOPUCTAHHS KOXKHOTO 3 ITPOJYKTIB, 00paTH ONTHMAIbHUN BapiaHT.

Ha wamr mornsia, puHok CRM-mipoayktiB YkpaiHu JOCTaTHRO HACHYSHHWH ISl TOTO, II00, 3aJeKHO Bif
ray3i Ta IOCTaBJICHUX 3aBIaHb, OOpaTH ONTHMAIBHUI BapiaHT MIOAO IIHK Ta (GyHKUIIOHATY MpUAOaHOi CHCTEMH,
00 JOCATTH MaKCHUMAaJIbHOI €(EeKTUBHOCTI B YIPABIiHHI BiTHOCHHAMH 3 KJIIEHTAMH, aJK€ OJHUM 13 OCHOBHHUX
MIPUHIIMITIB COTOHINTHBOTO BEJICHHS 0i3HECY € KIIIEHTOOPIEHTOBAHICTb.

Bimomo, 1m0 edeKTHBHICTH 3ampoBapKeHHA Oyap-ikoi iHGOpMamiHHOI CHCTEMH BU3HAYAETHCA
JIOCSITHEHHSIM PE3yJIbTaTiB (PyHKIIOHYBaHHs CHCTEMHU Ta 00CATOM PeCypciB, siKi HEOOXiIHI U1 PO3BUTKY CUCTEMH.

Haii6inbim po3mpena xiacudikariist METOIB OL[IHKH e)eKTUBHOCTI NOAIISIE IX HA TpH TpymH [2]:

1) MeTonu (piHAHCOBOTO aHANI3y;

2) METOJ SIKiCHOTO aHali3y;

3) iMOBipHICHE-CTaTUCTUYHHI METO/ aHai3Yy.
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Tabmmms 1
Iini Ta pe3yIbTaTH BOPOBATKEHHS
Iiai BnpoBax:kennsi CRM-cucremu PesyabTat BupoBaxkenss CRM-cuctemu
CKOpoueHHsT 4acy Ha aJMiHiCTpaTHBHY po0OoTy 3a | YmpaBiiHHS B3a€MOJII€IO 3 KIIIEHTOM.
paxyHOK aBTOMaTH3aLil VYrpaBiHHs KaJeHIapeM Ta CIHCKOM TelleOHHUX HOMEPIB.

ABTOMaTHYHE CTBOPCHHS [IPONO3HLIH Ta KOHTPAKTIB.

VYrpaBiiHHI TOTSHIIHHAMHA yToAaMU/TIPOEKTaMH.

CrpolieHa reHepanisi 3BITHOCTI (KOMICiiiHI 3 MpoAaxy, MPOrHO3H, MOTECHLIHHI
KIIIEHTH).

CKOpOUeHHS Yacy Ha JIOCTYII 10 iHbopMarii €nuua 6a3a JTaHUX KIIIEHTIB.

OHJTaifH-eHIMKIIONE Tisl IPOJAXKyY Ta eJIeKTPOHHA 0i0Ti0TeKa JOKYMEHTIB.
InrepdeiiciB Mixk CRM- Ta ERP-cucremamu.

CkopoueHMil MK ~HaBYaHHA Ta TnokpameHi | CTpyKTypoBaHi MaTepiaii JUIs HAaBYaHHS.

MOXIJIBOCTI JUISl IIepeiadi 3HaHb Baza icropuunoi iHdopmartii.
Hanauust euHOi miathopmu, 0 BUKOPUCTOBYEThCs | [liITpUMKa CTaHIAPTH30BaHHUX MPOLECIB MPOAAXKY 3a TPYIaMH MPOLYKTIB Ta THIIIB
BCiMa KOMepUiHUMH BiaaiiaMu KJIi€HTIB.

Joctyn 1o iHdopMaril o0 KITi€HTIB VI BCiX KOMEPIIMHUX BiJiJiB.

IiaTpumka coiBmpami MiX  BijaigamMu, HEOOXiZHOI Ui TPOAAXy CHUIBHHUX
MPOTIO3HMILIH Ta «ITAKETOBAHKMX) MPOIO3HUILIM.

HanaHHs KpUTHYHHUX YIPABIiHCHKHX 3BIiTiB IMoTeHuiini mpomaxi.

IporHo3 mpoaxis.

Amani3 npogaxis (T00TO peaibHi + IPOrHO30BaHi).

IToTrxHEB1 3BiTH PO NPOJAXK y PO3pi3i TUIIB KII€HTIB Ta IPYI HOCIYT.

KowmiciiiHi.

BuzHaunMo, 10 OLIHKA METOIB OIIIHKM €(QEeKTUBHOCTI BIPOBA/PKEHHS Ta PO3BUTKY iH(pOpMaIiiHUX
CHCTEM JI03BOJISIE 3a3HAYUTH, [II0 OCHOBHHMH HEJIOJIKAaMU IMX METOAIB € CKJIQJHICTh aHalli3y PU3UKIB, CKJIA/IHICTh
JIOCTIIIKCHHS YU PO3POOKH, CY0'€KTHBI3M OIIIHOK.

BBaxkaemo, 110 MONEPEAHHO BapTO 3aCTOCOBYBATH CTATHCTHYHHMN METOJ| OLIHKH, 32 JOIOMOTOI0 SKOTO
MOXKHA BU3HAYMTH CEKOHOMIYHWH e(eKT 3 ypaxyBaHHSIM CEPEAHIX IO3UTUBHUX pe3yJIbTaTiB BIPOBAIKECHHS
iH(pOpMamiHHUX CHCTEM Ha MiANPHEMCTBAX aHAJIOTIgHOI ramy3i [4].

Skmo nocnianTH OmiHKY edekTHBHOCTI 3acrocyBaHHS CRM-cucteM 3a JONOMOTOIO CTaTHCTHYHOTO
METOJy, TO MOXXHA OTPUMATH TaKi MO3UTUBHI PE3yJIbTATH:
CKOPOYEHHS UKy mpoaaxis Ha 10—-15%;
301IBIICHAS BiICOTKA BUTPaHUX yrox Ha 5—10%;
3MEHILICHHS TOKa3HMKIB BTPATH NMPUOYTKOBUX KIIIEHTIB Ha 5%;
CKOPOYEHHS 4acy BUKOHAHHs PYTHHHHX orepaitiii Ha 25-30%;
30inbIIeHHs POy TKOBOCTI yroa Ha 15-20%);
MIABUIICHHS TOYHOCTI IPOTHO3YBAHHS MPOIaKiB 10 99%;
3HIKEHHS BUTpAT Ha NMPOJaK, MAPKETHHT Ta IIOAAJIbINE IPOCcyBaHHA KiIieHTiB Ha 10—15%);
301IbIIEHHST Kpoc-TipoaxiB Ha 5—10%;
MIiABUIICHHS e()EKTHUBHICTh PEKJIAMHUX KaMmaHii Ha 5—7% [2].

BukopucTanHS TakOro METOAY Ma€ JesKi HEJJOMIKIB, 10 SKUX MOXKHA BiJJHECTH:

— HezocTaTHbO iH(opMalii po pe3yapraTy BpoBakeHHss CRM-crucTeM iHIIMMEI KOMITaHISIMY;

— CKJIQIHICTh BU3HAUCHHS OYiKyBaHOTO €()eKTy, y TOMY YHCII 32 YMOBH HEBH3HAYCHOCTI Yepe3 30BHIMIHI
(haxropu (y Tomy umcii BrutuBy nanaemii COVID-2019, BoeHHOTO cTaHy KpaiHn);

— BIJICYTHICTH OCBiMy Ta KBawiikarii mepcoHany (HeoOXiaHe T01aTKOBE HABYAHH);

—  JI0/IaTKOBi BUTPATH J0 OTPUMaHHSI €eKOHOMIUHOTo eeKTy BiJ 3arpoBapkeHHs [ T-cucrem.

Jlnst BUpilIeHHs X TPpo0JIeMH, MOXKHA BU3HAYUTH HACTYIIHI pe3yJibTaT BipoBakeHHs: CRM:

v\ CKOpOYEHHsS BUTpPAT Ha OIUIATy Mpalli MepPCoHally, SKe MOB’SA3aHO 31 3MEHIIEHHAM mTaty (GiabpuIicTh
KJII€HTIB OOCIYTOBYETHCS OJTHUM MEHEKEPOM);

v/ [pOCYBaHHS HOBUX KJII€HTIB, [OBTOPHE 3ajydyeHHs KII€HTIB, a B pe3yJbTaTi — 30UIbIIEHHA CyMHU
JIOXO/1B KOMITaHi{i;

v MOMJIHUBICTH (PiNbTpalii HEAKTUBHUX KIIEHTIB, B MiJICYMKY — 3MEHILIEHHS BUTPAT HA POOOTY 3 HUMHU;

v/ 3HWKEHHS OTEPAIiHUX BUTPAT, MOB'SI3aHAX 3 MAPKETHHIOBUMH KAMIIAHISIMU T4 MPOJAKAMH.

OTxe, MOCHTIJKEHHS PiBHS 3POCTAaHHS IMOKA3HUKIB €PEKTHUBHOCTI HAJa€ MOXIIUBICTh IHIIMM KOMIIAHISIM
BU3HAYMTHUCA 3 HEOOXiqHiCTIO BripoBapkeHHss CRM-cucreM, iX BHIOM.

AN NENENE NN NENEN

BHCHOBKH 3 JaHOT0 AOCJIIKeHHA i ePCNEeKTHBH NOJANBIINX PO3BIIOK Y JaHOMY HANPAMI
JocmimpkeHo, mo puHOK YKpaiHM Mae 0araTo KOHKYPEHTHHX MPOTMO3HIIiH MOoI0 MpOoAaXxy Ta opeHau (Ha
yMOBax IeBHOI Tapudikamii) nporpamMHux npoxykriB CRM-cuctem. Bonu npu3HadeHi A MIIPHEMCTB Pi3HHX
cdep AiAIpHOCTI, MacTabiB poOOTH. BusABIEHO, 10 ICHYIOTH Pi3HI METOH aHAJi3y €(EKTHBHOCTI BIPOBAKECHHS
CRM. [Ins Bu3HAaYEHHS HEOOXiMHOCTI Ta e()eKTUBHOCTI BIPOBAHKEHHS aBTOMAaTH30BaHUX CHCTEM B3a€MOBITHOCHH
3 KJII€EHTaMU MOYKHAa BUKOPHUCTOBYBATH CTATUCTHYHUHA METOJI, SIKMH I'PYHTYEThCSA Ha BU3HAYCHHI CePEeIHBOTATy3EBUX
MOKa3HUKIB eheKTUBHOCTI BipoBakeHHs CRM-cucteMm.
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BBaxkaemo, 1m0 HeOOXiJHO BU3HAYWTH JOUINBHICTH BcTaHOBIeHHS CRM-cucteM Ha KOXHOMY
MATPHEMCTBI  YKpaiHW, ampke Il CHCTeMH HamaloTh MOXIIMBICTH aBTOMAaTH3yBaTH HE TUTBKHA MPOIEC
B3a€MOBIIHOCHH 3 KII€HTaMH, a 1 IHII NPOUECH, IO 3AiHCHIOIOTHCA HA MiJUPUEMCTBI (B3a€MOBIIHOCHHH 3
MIEPCOHAIIOM, JesIKi aCTIeKTH YIPaBIiHHSA, 00MIKY, KOHTPOIIIO, aHami3y). Lle 3HadHO MMiABHIIY€e MPOIYKTUBHICTD Iparli
Ha MAIPUEMCTBI, J03BOJISE€ CKOPOTUTH BUTpATa i, B HACIII0K, 30IBIIUTH IPHOYTOK.
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